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* The company is a distributor of high-quality security cameras and network infrastructures and TURNOVER DEVELOPMENT
related products (software packages and storage). Over the years, the company has built several
(long-term) partnerships with various A-brands. With some partners it has agreed on exclusive

7.000
distribution rights.
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* The company values customer loyalty and has built up a trusted customer base. The company's
customer base largely consists of installers, security companies, IT companies, and healthcare system SO
integrators. 4.000
* A large proportion of the end users of the company's products come from the care and healthcare 3.000 5.782
sector. The sector in question is growing and has an additional need for privacy-proof IP cameras due 5000 -
to an increasing ageing population and staff shortages. : 3-909
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SUPPLIER OF UNIQUE, HIGH-QUALITY SECURITY CAMERAS AND NETWORK INFRASTRUCTURES
INVESTMENT CONSIDERATIONS TRANSACTION RATIONALE

A healthy organisation with stable growth -- An even spread of turnover across many * Since its foundation, the company has developed into a stable and growing business

individual customers within various market segments ensures a healthy business. in the field of unique security cameras and network infrastructure. In addition, the
company entered a growing market and is an established name in this sector today.
Recurring revenue and a loyal customer base - The software packages (subscription-

based) and loyal customers ensure a high level of recurring revenue. * The current shareholder feels that the company is ready for the next growth phase
and believes it is wise to leave achieving that growth phase to the next entrepreneur.

Many growth opportunities and scalability - The current business model, in combination By selling (part of) the shares, the current owner aims to give the company room to

with the high-quality products, is relatively easy to scale up with the right knowledge. In move to the next phase.

addition, there are huge opportunities in the healthcare sector.

Strong partnerships with renowned brands - The company maintains very strong and
long-term relationships with several brands.
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